Cartagena Real Estate Forecast for 2019 and Beyond
Learn what to expect from Colombia’s charming colonial beach town in 2019 and beyond.
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Dubbed a Touristic, Historical, and Cultural District by UNESCO in 1991, Cartagena de Indias – typically
referred to as simply “Cartagena” – is among the most enchanting cities in Colombia. The historic city sits
on Colombia’s Caribbean coast overlooking an emerald bay speckled with coral islands.

Founded as a Spanish port in 1533 by conquistador Pedro Heredia, Cartagena is surrounded by high
colonial walls that look out over the Caribbean. Its strategic location made the port of Cartagena a crucial
link in commercial maritime routes and one of the most important ports in the Americas.

Today, the jewel of the Caribbean coast continues to be a major port for shipping containers and cruise
lines. The romantic and colorful city is home to a population of nearly two million and draws hundreds of
thousands of visitors every year.

With Cartagena emerging as a resort destination, its real estate market started taking off 20 years ago and
hasn’t slowed down since. Considering investing in Colombia’s charming colonial beach town? Learn what
to expect in our Cartagena real estate forecast for 2019 and beyond.

Tourism growth in Cartagena
Once burdened with a reputation for crime and drug violence, Colombia has shed its dark past and
reinvented itself as an increasingly trendy international destination. Since 2006, tourism in Colombia has
risen a staggering 300%, and the country was named one of the top destinations of 2018 by The New York
Times.

Much of the tourism growth is centered in other major Colombian cities like Medellín and Cali, where
dangerous reputations kept travelers away until the early 2000s. But Cartagena has long been a popular
and safe tourist site, even when tourism in other parts of the country floundered.

Today, tourism rates in already popular Cartagena are soaring. Cartagena has always burned bright as the
star of Colombia’s Caribbean tourism, and glowing press and enhanced nationwide security have only
fueled the fire.

Recent travel data indicates an increasing interest in Cartagena travel. According to Kayak, Cartagena was
the top trending destination for Canadians in 2018 with a 58% increase in travel searches year over year.

To accommodate growing demand, major airlines have added new direct flights to Cartagena. In 2018,
Spirit established new flights from Orlando to Cartagena, while Avianca introduced a direct route between
San Salvador and Cartagena. Today, Cartagena received more than 50 international flights from New York,
Miami, Amsterdam, and Panama City, among others.

At the same time, a growing number of cruise lines have expanded their routes to include Cartagena. In
2019, Cartagena serves 30 cruise ship lines and will welcome ships from MSC Cruises, Princess Cruises,
Carnival, and many more.

The port of Cartagena welcomes 97% of travelers who come to Colombia by sea. In addition, the city

continues to attract travelers with new boutique hotels, such as the anticipated Delano Cartagena.

What can we expect for tourism in Cartagena in 2019 and beyond? Spurred by enhanced safety, positive
press, increased air connectivity, and hotel expansion, tourism rates in Cartagena are forecasted to see
double-digit growth in the coming years.

Real estate growth
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Cartagena’s real estate market started growing 20 years ago when investors began remodeling historic
homes in Old Town, many into boutique hotels. During the recession in the late 2000s, real estate prices
in Cartagena held their own even as prices for properties in the U.S. and Europe plummeted. Now, Colonial
and Republican-style homes in Old Town are some of the most expensive in the country, with decent
properties rarely going below $1 million USD.

As housing prices in popular neighborhoods like Old Town and Getsemaní skyrocket, visitors are beginning

to look to accommodation in up-and-coming neighborhoods like Manga. The safe, clean, and residential
Manga barrio has remained largely overlooked by investors despite its proximity to Old Town and
Getsemaní. Because Manga has managed to escape the notice of many investors and visitors, properties
there are 50 to 60% cheaper than comparable homes in tourist zones.

As more visitors and locals escape inflated rates of accommodation in Old Town and Getsemaní, we expect
real estate in budding barrios like Manga to rise steadily over the coming years.

Economic growth
In a country that enjoyed unprecedented economic growth over the last decade, Cartagena stands out
with a robust economy that is expanding at one of the fastest rates in Colombia. The nation’s fifth largest
city, Cartagena boasts the strongest economy on the nation’s Caribbean Coast. Over the past few years,
Cartagena has received the greatest industrial investment out of any city in Colombia.

Looking ahead to 2019 and beyond, economic growth within Cartagena and across all of Colombia is
forecasted to continue. GDP growth in all of Colombia is predicted to climb steadily thanks to factors like
rising oil prices, stable private consumer consumption, and recovery of non-oil exports.

A quick note on currency exchange
Today, Cartagena – along with Medellín, Bogotá, and Cali – is seeing a unique combination of rising real
estate prices but declining currency rates. As of March the 26th, 2019, the Colombian peso (COP) is trading
at 3,132 to the United States dollar (USD) compared to 1,872.5 on this day eight years ago.

For the present-day investor armed with USD, this represents 67% greater buying power compared to
investors eight years ago. As we move into 2019, even premium homes in Cartagena are a bargain
compared to similar properties in the U.S. and Europe.

The bottom line
With sunny beaches, historic charm, and a colorful culture, Cartagena is poised to become a top
destination for international travelers. As the Cartagena real estate market heats up, under-the-radar
barrios like Mango present a rare opportunity for substantial returns to early investors.

To find out more about real estate opportunities in Cartagena, we invite you to connect with us.
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If you’re asking yourself, “How can I sell my house in Calgary?”, the answer starts with creating an MLS
listing that will attract the right home buyers.

Writing a listing can be tricky business. You want to highlight your home’s best features and give home
buyers a reason to see it. But at the same time, you don’t want to come across as overly eager to sell.

This could make your property seem too good to be true, which can turn off prospective buyers.

It’s also worth mentioning that a standout listing by itself isn’t enough to move your property from “for
sale” to “sold.” However, having the right elements in your listing can build interest in your property to
encourage showings and compete with other Calgary real estate listings.

Take note of the following tips to create an MLS listing that says “Buy my house in Calgary” without
sounding desperate:

#1 - Hook Prospective Buyers Instantly
There are tons of places you can list your home online, and they each share something in common:
Strong headlines. Good listings are supported by strong headlines.

It’s the first thing that most people read, and it will determine whether the prospective buyer decides to
read more.

If you want your listing to get the attention it deserves, don’t think of your headline as an afterthought.
The first few words in your listing work the hardest, so make sure you don’t cut corners. Consider the
following examples:
●

More for your money!

●

Magazine-worthy yard!

●

Secluded Mountain Getaway just minutes from Calgary!

#2 - Promote Vision, Not Value
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Everyone loves a good deal – whether you’re buying groceries, a car, or a home. However,
overemphasizing value in your listing can come across as a negative.

Buyers may wonder why your home isn’t listed for a higher price. Or, they may feel that all the home has
to offer is a good price, and that quality, location, and other features fall by the wayside.

Forget about price – most people search for properties according to their budget. Instead, your listing
should create a vision that places the potential buyer in the picture.

Talk about what makes your property special. Highlight the most attractive features of your home,
including layout, location, and upgrades. Is there a view of the Calgary skyline from the master bedroom
window? A sprawling backyard garden or other special attributes? Walking distance to a top Calgary
attraction? Do you have new carpets or fresh paints? Do you have new appliances?

Some Realtors capitalize these and other attractive features in their listings to get them to stand out.

When your buyers can momentarily step into the role of a homeowner and know what it might be like to
live there, you stand a better chance of bringing them in to see your home in person.

#3 - Be Honest about Your Home
You don’t have to divulge all your home’s problems in the listing, but you should stick with the facts. For
example, if your master bedroom can’t fit a king size bed in it, don’t mention that it can. It’s easy to go
overboard on “selling” your home in the listing, but overembellishing will disappoint prospective buyers,
often to the point that they’ll cross your home off their consideration list.

#4 - Include Professional Photos
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A picture is worth a thousand words. When potential home buyers are wading through listings that
scream “Buy my house in Calgary!”, they’ll need more than a fancy headline to grab their attention.

Using photos in listings adds depth and vision to your MLS listing – but the photos you use matter. Hiring
someone skilled in real estate photography can ensure your property’s best features are captured and
presented in a favorable light. Photographers take into account aspects like lighting, home staging, and
the right angles that most people can’t duplicate with a smartphone camera.

It might cost a little more to hire a professional vs. doing it yourself, but it will be worth the investment if
it means selling your home quickly and at the right price.

Final Thoughts on What Makes a Good Listing
Remember that the listing is just the beginning. Homeowners also need to juggle home staging,
showings, repairs, inspections, and eventually – the closing. However, without a good listing, your open
houses/showings may receive few or no buyers.

If you don’t want to bother with the stress of crafting the perfect listing, using the best lighting for your
pictures, or waiting weeks to find the right buyer, you can sell your house to Properly. You’ll get a
fair-market offer in 48 hours and close whenever you are ready.

Contact us today to get an offer for your home so you can sell it fast and move on to wherever life takes
you next!

Got tips, ideas, or stories on how to write a good listing? Share yours below in the comment box.
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